
Project: In-depth report (white paper) used to engage with prospective clients 

The Objective 
๏ Establish business as a trusted authority and generate leads with prospective clients engaged with liquefied natural gas 

(LNG) projects in the United States. 

The Strategy 
๏ Create an in-depth report that provides useful, practical, and educational content for target clients: non-US 

companies who have never operated in the US gas procurement environment. 

My role (While working in-house for a consultancy focused on commercial energy services) 
๏ As head of the company’s Information Services team, I managed the content creation process for a four-part series of 

features on liquefied natural gas (LNG) projects in the United States. For this project I: 
• Created article scopes 
• Commissioned an expert writer 
• Managed an article review process that captured feedback of the internal consultants and the company’s 

external consulting associates for inclusion in the final drafts.  
• Edited final four articles (each 2,500 – 3,000 words plus graphics) for publication on the company’s website 
• Created a single 30-page report, based on updated versions of the original four articles, for use in marketing 

and business development 
• Ensured the in-depth report was tailored to a specific audience, detailing the challenges and undertakings for 

those active in the US gas market. 

The Results 
๏ The report was used successfully to open engagement with target clients. 

Digital marketing for companies in the energy industry

Part two: Managing the infrastructure: pipelines, mid-stream, storage 
shines a spotlight on delivering feed gas to an LNG plant, diving into the 
world of pipelines and other infrastructure.  

Part three: Show me the money – deals with questions surrounding the 
price of gas in the US, including gas price formation, forecasting, and 
price risk management.  

Part four: Is Henry Hub still relevant in the changing North American 
gas market? considers the risks posed by the decline in liquidity at Henry 
Hub, why it is happening, and how it may force reorienting Henry Hub as 
the premier North American gas pricing location. 

Part one: Finding and arranging feed gas to US LNG plants 
focuses on successfully sourcing feed gas.  
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